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Returns Matter 

Hedge Fund and 
Robo Advisor 
Returns 
consistently lag 
the market, 
without 
significantly 
reducing risk. 
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Robo Advisor Returns 

* source:  www.senzu.io  as of September 20, 2018  
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Benchmark Robo Advisor Returns 
2013-Present and Year-to-Date * 

Year-to-Date 2013-Present 

http://www.senzu.io/


Q: Why are Robo Advisor returns so low? 

A:  Modern Portfolio Theory doesn’t work. 

Study performed in 2015 
on classic Wealthfront 
aggressive Portfolio.    

Returns are watered down by 
distributing assets across non-
performing markets. 
 
When the market goes down,  
ASSET CLASSES BECOME 
CORRELATED and go down. 



The OmniFunds  
Platform 



Adapting to Changing Markets 

Core Concept 

Periodically switch 
into assets that 
should appreciate 
in the current 
“Market State” 



OmniFunds Platform 

Risk is adjusted by 
balancing between 
Conservative and 
Aggressive 
OmniFunds. 



The Lab 

Enables Fund Developers 
to apply the key metrics 
within an OmniFund: 
 

• Market State 

• Filtering 

• Ranking 

• Allocation 



Building OmniFunds  
that Out-Perform 



OmniFunds Deployed in 2017 

The first OmniFunds 
were based on ETFs, 
most of which are 
currently beating 
Robo Advisor 
Returns. 
 
Since the middle 
2017, we have been 
focused on Equity-
based OmniFunds. 
 
Defensive Stocks 2 is 
up 19.8%, and 
Weekly Aggressive is 
up 28% so far in 
2018.   Weekly Aggressive was deployed in March 2017 



Larrie Cable 

In 2017, Larrie Cable performed 
extensive research to build an 
OmniFund that he deployed in 
November 2017. 
 
Average annual return in 
historical testing is 58%.  From 
Jan 1, 2018 through September 
20, this OmniFund is up 35%. * 
 
In July, Larrie joined the IFM 
team as a contributor and 
consultant. 

Larrie Gene Cable 

* High Growth OmniFund through 
September 20, 2018 



NEW: Strategy Wizard on A.I.  

With the New Strategy Wizard, we can identify those 
Inputs and Rules that create the best predictions. 

Disabled 
Input 

Before Pruning After  Pruning 



A Recent Test 

Trained on the Dow 30.. 

Run on the Liquid 300 Stocks.. 

Before Pruning:  53% 
After Pruning:   75% 

Out of Sample Symbols 
hold at 70% accuracy. 



Current A.I. Research 

Goal:  Predict 
Market Direction. 

 

This Genetic 
Algorithm  
generates signals 
to predict the 
market being at or 
above the current 
day’s Close 20 days 
in the future. 

 
Note how the GA signals stop firing 
just a little before the market sell-off 
in Feb 2018; and pick back up after 
the market decline. 

IWF – Total Market ETF 



The Opportunity 



Robo Advisor Growth 

Robo Advisor 
AUM has been 
nearly doubling 
every year. 

 

 
Growth projected by 
A.T. Kearney in 2015 is 
following the 
projection. 

2018 



Robo Advisor Raises & Valuations 

“Betterment just landed  
  an $800m valuation.” * 
 

* Business Insider, July 21, 2017 



Q: How will Investors Value RETURNS? 

Year-to-Date Returns as of September 20, 2018 

With YTD OmniFunds Returns 8 to 35 TIMES those 
of the Robo Advisors, we are in un-charted territory. 
 
Speculation: If IFM Returns can continue to show a 
significant advantage,  we believe this will translate 
to rapid growth and increased valuation. 



You Get What You Pay For. 

Betterment IFM 

Rate of Return * 8.0% 35.0% 

AUM Fee 0.25% 2.00% 

Commissions 0.0% 0.24% 

Return net of fees 7.75% 32.76% 

Betterment IFM 

Account Minimum $100k $1m 

Rate of Return * 8.0% 35.0% 

AUM Fee 0.40% 0% + 20% of gains 

Commissions 0.0% 0.24% 

Return net of fees 7.6% 27.76% 

* Rate(s) of Return based on 5-year history for Betterment and annualized Year-to-Date returns for  
   IFM’s High Growth OmniFund as of September 20, 2018.   Betterment AUM fees as of August  2018 

Returns Comparison: Digital Advisor Clients  
 

Will Investors be 
willing to pay 
higher fees for 
higher returns? 
 
 
We think they 
will, because... 
 
 
Returns Matter. 
 

Returns Comparison: High Net Worth Investor Clients 



The Effect of Higher Fees on Revenue 

Clients 10 50 100 500 5000 

Betterment $795  $3,975  $7,950  $39,750  $397,500  

IFM $7,800  $39,000  $78,000  $390,000  $3,900,000  

Revenue by Number of Client Accounts * 

Using the prior 
assumptions, IFM 
revenue could grow at 
10 TIMES the rate of 
Betterment per 
acquired client. 
 
What we don’t know 
is how much faster 
IFM could gain clients. 

IFM 

Betterment 

* Based on 90/10 Digital/HNW Investors. 



Operating Plan 



IFM Timeline 

Key Milestones 
 

• August 2015 - OmniFunds software prototype built 
to test ETF Switching principles (VisualTrader). 
 

• February 2016 -  Intelligent Fund Management, LLC 
was launched and web site development started.  
 

• November 2016 – First version of platform 
completed, including direct integration to Interactive 
Brokers. 

 
• June 2017 – OmniFunds Lab enables investors to 
build their own OmniFunds.  IFM’s advanced 
allocation method, called Advanced Portfolio Theory 
(or APT), was released with the Lab. 

  

• March 2018 – Additional “Professional” OmniFunds 
(created in the Lab) are released on the Platform. 
 

• June 2018 - IFM acquired the High Growth 
OmniFund and began development of additional 
OmniFunds to launch Phase II. 



Development & Marketing Phases 

Phase 1 (Feb 2016-June 2018) 
1. Build the platform (including the Lab) 
2. Getting initial funds on it. 
 
Phase 2 (August 2018 – March 2019) 
1. Build new OmniFunds (Larrie Cable and team) 
2. Secure SEC Registration as a digital RIA. 
3. Begin marketing and acquiring clients,  

continue to gain a track record. 
 

Phase 3 (April 2019 ) 
1. Complete raise for marketing  OR 
2. Grow organically to preserve equity. 



A “Hedge Fund” for Everyone 

Typically, if an investor wants better than a 6%-8% 
return per year, they will invest with a Hedge Fund. 
 
However, Hedge Funds are: 
1. Restricted to Accredited Investors  
2. Must become limited partners to pool assets. 
 
Under the Digital Exemption: 
1. Anyone can invest. 
2. The investment approach is custom-tailored  

to the investor under the RIA rules. 
3. Investors can add/remove funds at any time. 
4. The Firm can advertise. 

 



Pro Formas 

Robo Advisors have 
averaged 8% annual 
returns over the past 
5 years.  
 
Client adoption 
should be higher if 
returns are in the 
20% to 50% range 
(what we are seeing 
now).   
 
But this is difficult to 
model accurately. 
 
Therefore, we have 
two Pro Formas,  
Conservative and 
Aggressive. 

Conservative (full $5m raise applied) 
 
 
 
 
 
 
 
 
 
Aggressive (only $1.2m needed) 



Relationship to Nirvana 

IFM is hiring Nirvana’s 
Development, Marketing, 
Support and Management Staff 
to complete the development 
and market plans. 

 

IFM owns all I.P. created and 
has non-expiring licenses to 
source code of all original I.P. 
used in the project. 

• I.P. Built by Nirvana 
over 30 years, 
including A.I. 

• Development Team 
• Marketing Team 
• Management Team 

Nirvana I.P. + New I.P. 



IFM Structure 

Classification Units 
Class A 820 
Class B 230 
Class B   NEW: $1.2m 105 
Total 1055 
 
 

Class A 

Class B 

New Class B 
$1.2 m 



IFM Structure 

Classification Units 
Class A 820 
Class B 230 
Class B   NEW: $1.2m 105 
Total 1055 
 
Cost per unit:  $14,285 
 
Nominal Valuation:    
1055 units * $14,285 = $15m 
 

Class A 

Class B 

New Class B 
$1.2 m 



Additional Positive Factors 

• IFM is not a startup.   
The OmniFunds Platform  
is fully operational. 
 

• The use of Artificial 
Intelligence promises to 
further advance IFM’s 
Performance and Position. 



About the PPM 



Private Placement Memorandum 

Requesting the  
IFM Reg. D  
offering  
documents... 

The PPM can be requested and viewed at: 
http://offering.myomnifunds.com  

http://offering.myomnifunds.com/


Special Benefit 

The first $1.2m (to fund Phase 2) 
is being released at a 20% 
discount. 
 
Offering Unit Price:  $14,285 
Discounted Price:     $11,427 
 
Those wishing to secure a 
position in the investment should 
take the Interest Survey.*  
 
 
 
 
* A link to the Survey will be provided 
with the presentation recording. 

Class A 

Class B 

New Class B 
$1.2 m 



Q&A Session 



Ed Downs 
ed@nirvsys.com  


